ProEducate offers courses that are regulated by many different
regulatory agencies and in several disciplines. Some features
described in this document may not apply to your course.

In this illustrated course instruction booklet, you will be able to see the major components of the

ProfEducate

Course Instructions

ProEducate system. The purpose of offering these illustrations is to put you at ease with the system,
by giving you a tutorial before you begin the course.

After you have reviewed this booklet, you should be able to understand ProEducate’s format and
purpose. Our goal is to assist in making this course user-friendly for you, while maximizing its

educational value.

We also recommend that you print a copy to use as reference throughout your course.

Please be sure to read this entire document.
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Loqin To ProEducate

Open your web browser and type in http://www.proeducate.com/. From the ProEducate web page, go to the

“Student Login” area and enter your Username and Password that you provided at registration. Once you have
entered your Username and Password, click on the “Login” button to enter your course.

s Professional Licensing
ProfLducate s e Certification
B Qut of the classroom, Onto the we. "
Professional education at your convenience <" 5 Continuing Education

Real Estate | Mortgage Hospitality | Appraisal | Insurance
Looking for a course? WELCOME TO (PmEdutate
Select a subject from
the menu above

We provide online licensing training, post licensing,
continuing education, certification programs, exam
preparation, and professional development programs in a
variety of fields. Whether you are planning to start a new
Home career and need pre-licensing training, seeking to complete
Online Store your continuing education or post licensing requirements,
preparing for a licensing examination, or to simply enhance
Licensing Information your professional skills, we can offer you the most effective

and easiest-to-use online education available, and at the
lowest possible cost.

Course Demos

Contact Us

If you have questions about any of our programs and would
like to speak to one of our training specialists, please call
our office toll free at 800-966-9866 on regular business
days from 8 am to 5 pm Central time.

Username ‘ IPassword ‘ Celebrating 30 years of
EDUCATION FOR - i 1

£ Forgot your password? Login PROFESSIONAL qllallty educatlon.

£ Forgot vour usemame? LICENSING

BECOGTEE | swoe s

NOTEL

If you do not remember your username and/or password, click on the corresponding link(s) below the
“Username” box for assistance.

Username I Password

] EDUCATION FOR

4% Foraot your password? PROFESSIONAL

£1 Forgot your username? LICENSING
SNGE 196



http://www.proeducate.com/

Home Page

The Home Page is the first page that you view once you login to ProEducate. The areas of the
Home Page include:

e My courses
This section shows all the user’s courses in a tree-like structure.

=

Exit

Peinae ProEducate LMS A

Welcome to ProEducate!
IMPORTANT MESSAGES:
« Please be sure to press the "Log out" button (not the "x" button) when you are ready to leave your course (located in the upper-left corner of the screen

below your name).
. To purchase a course extension, if applicable, please call 800-966-9866 (Weekdays 8:00am to 5:00pm, Central).

Some versions of Internet Explorer are no longer being updated by Microsoft.
We recommend using Google Chrome or another browser.

All entries in the sections are presented as links. To pass to a necessary item, simply click a
sorresponding link.

My courses Certificates §

[+) Continuing Legal Education (CLE)
© Mortgage

© Real Estate

Q Responsible Vendor Program

© 2017 ProEducate Back to Top

e Click on the + to expand and the - to retract.

My courses = Certificates @

@ Continuing Legal Education (CLE

- LA63MCO3: | s in Medical Care and Causation

Lo I8 LA63LUO03: 2016 Louisiana Legislative Updates

-LAWT'ABiRviwaiII nd Trusts for the General Practitioner

© Mortgage

© Real Estate

© Responsible Vendor Program



e Certificates
This section displays course certificates the user has earned.

ASLCL N B S

My cours

g .

ertificates @

—_| FEinal Exam: Real Estate

_9 Date: 07-28-2017 13:12:47

Date: 06-29-2017 13:55:36

—_| FEinal Exam: Insurance Awareness & Contract Timelines
_|:9

—_| Final Exam: L Essentials for Co rcial Real E:

e Completed

Courses

Each completed course will be indicated by the “Course completed” button.

G| g e i i

12 Hour LA Real E ntinuing E ion Package - 2016

LA13LL81 - Louisiana License Law (4 Hrs.; Text-B Format

LA13AGY02 - 2016 Mandatory - Agency (4 Hrs.; PowerPoint/Audio Format) Course
completed

8 Hour LA Real Estate Continuing Education Package - 2016 Course
completed

LA13MT11 - LREC 2014 Mandatory Topic (4 Hrs.; Text-Based Format)
LA13LC11 - Louisiana Real Estate Contracts (4 hrs.; Text-Based Format)

When you click on the “Course completed” button, the gradebook will be displayed.

P LA13AGY02 - 2016 qudatory - Agency (4 A E-f
Hrs.; PowerPoint/Audio Format) Exit
You are here: Home » Elearning » Courses » LA13AGY02 - 2016 Mandatory - Agency (4 Hrs : PowerPoint/Audio Format) »
W & Gradebook
a
- € Back | ®PDF
l’){
[l Course completed 9 Quiz Results
(<4
ARELLO Evaluation v
G Certificates Final Exam: Real Estate Agency B 35140 )
Final Exam: Real Estate Agency 07-28-2017 13:12:47 = Quiz: A Review of Agency v
Quiz: LA Agency Disclosure v
0 User Information Quiz: Louisiana Law of Agency v
Name
Username
Email
Group
Back to Top

© 2017 ProEducate



Home
When you click on the “Home” link from within a course, it will bring you back to this page.

rezne ProEducate LMS ﬁﬁ‘ =

Exit

Welcome to ProEducate!
IMPORTANT MESSAGES:
« Please be sure to press the "Log out" button (not the "x" button) when you are ready to leave your course (located in the upper-left corner of the screen

below your name).
. To purchase a course extension, if applicable, please call 800-966-9866 (Weekdays 8:00am to 5:00pm, Central).

Some versions of Internet Explorer are no longer being updated by Microsoft.
We recommend using Google Chrome or another browser.

All entries in the sections are presented as links. To pass to a necessary item, simply click a
corresponding link.

My courses ~ Certificates @

@ Continuing Legal Education (CLE)
© Mortgage

© Real Estate

© Responsible Vendor Program

© 2017 ProEducate Back to Top

Exit
Click on the “Exit” button when you are ready to log-out.

%

=

Exit

Prosace ProEducate LMS

»

Welcome to ProEducate!



e Click on the link for the course you would like to access.

My courses Certificates @

@ Continuing Legal Education (CLE

© Mortgage

@ Real Estate
@ 2017 Continuing Education
: 2 Hour isi Real E: inuing E: i k - 2
16 Hour Mississippi Real Estate Continuing Education Package - 2017
LA13IA02 - 2017 Mandatory - Insurance Awareness and Contract Timelines (PowerPoint/Audio Format)

LA13LEO3 - 2017 Mandatory Commercial Alternative/Lease Essentials for Commercial Real Estate (Video)

- LA13AGY12 - Real Estate Agency (4 Hrs.; Presented in PowerPoint with Audio)
M A ncbiniine Edianéian

e Once you select the course you would like to access, it will display the “Course Learning Path(s)”. A
progress bar will indicate how much of the learning path has been completed.

You are here: Home » Elearning » Courses » LA13AGY12 - Real Estate Agency (4 Hrs.: Presented in PowerPoint with Audio) »

i ||-"| Course Learning paths
i # Name
u‘(M

1 ¥ Real Estate Agency o % 06-30-2017
C‘" 11:48:26
=
© 2017 ProEducate Backto T
e Press the link to access the course.
B FTeserLea i rowerroirnt witr Audio) o SR g2
You are here: Home » Elearning » Courses » LA13AGY12 - Real Estate Agency (4 Hrs : Presented in PowerPoint with Audio) »
Course Learning paths
Name
Real Estate Agency | a% 06-30-2017
11:48:26

© 2017 ProEducate Back to Top



A reminder of the course expiration date will be displayed each time you access the course.

s LA13AGY12 - Real Estate Agency (4 Hrs.; P =

Presented in PowerPoint with Audio) ™= Exit
You are here: Home » Elearning Courses » LA13AGY12 - Real Estate Agency (4 Hrs : Presented in PowerPoint with Audio) » Learning Paths » Rea A

Real Estate Agency =

Your course access expires on 28 September 2017

Welcome to your Louisiana Real Estate Continuing Education Course
« Click the "Start" button at the top of the page to proceed to the first topic.
« You will not be able to advance to the next step until you have completed the current assignment.

« You can navigate through the course using the previous and next buttons at the top of the page; however, to navigate while watching the presentation, use
the "previous" and "next" arrows beneath the presentation

« Atany point during this course, you can access the Course Resource Materials by clicking on the "Links" button located in the left-hand column of each
page. (Course Resource Materials)

® 2017 PraFducate Rack to Ton

Press “Start” to take the course.

You are here: Home » Elearning » Courses » LA13AGY12 - Real Estate Agency (4 Hrs: Presented in PowerPoint with Audio) » Learning Paths » Rea

Real Estate Agency =3
Your course access expires on 28 September 2017

Welcome to your Louisiana Real Estate Continuing Education Course
« Click the "Start" button at the top of the page to proceed to the first topic.
« You will not be able to advance to the next step until you have completed the current assignment

« You can navigate through the course using the previous and next buttons at the top of the page; however, to navigate while watching the presentation, use
the "previous” and "next" arrows beneath the presentation

« Atany point during this course, you can access the Course Resource Materials by clicking on the "Links" button located in the left-hand column of each
page. (Course Resource Materials)

© 2017 ProEducate Back to Top



Icon/Name

# Course Home
*®0! Announcements
& Links

X Assignments
&) Forum

Description
Brings a user to the Course Home Page.

Allows a user to access course announcements.

Allows a user to access course links.
Allows a user to access assignments.

Allows a user to access the forum.

ntyAudi | Vid :

The presentation will load and run automatically once you begin the lesson segment. In most
courses, the number of slides and/or time length of the course will be displayed at the bottom of the

presentation window.

G LA13AGY12 - Real Estate Agency (4 Hrs.; P (=
frefi< prasented in PowerPoint with Audio) A

Exit

You are here: Home » Elearning » Courses » LA13AGY12 - Real Estate Agency (4 Hrs.: Presented in PowerPoint with Audio) » Learning Paths » Real Estate Agency

A NAT DeaCdiinnin

)"

n I1/‘15 00:07 /21:03 B

Louisiana Law of Agency Part 4 K S| ©conens |

Terminating An Agency Relationship

Full performance of all obligations by the parties
terminates an agency relationship.

Involuntary termination — An agency relationship may
terminate contrary to the wishes of the parties for:

DAnl 4 Tam


http://docs.joomlalms.com/links.htm

Once the segment has finished playing, click on the “Next” button at the top of the screen to continue.

You are here: Home » Elearning » Courses » LA13AGY12 - Real Estate Agency (4 Hrs.; Presented in PowerPoint with Audio) » Learning Paths state Agency

| @ Contents |

Louisiana Law of Agency Part 4

Signs of Trouble in Dual Agency

+ Providing advice instead of information.

+ Transferring loyalty from a client to a customer.

+ Suggesting price or terms not authorized by the client.
+ Requests relating to confidential information.

+ Allowing an accidental or undisclosed Dual Agency to
occur through conduct or otherwise.

s Ews o <3 D

You can navigate through the course using the previous and next buttons at the top of the page;
however, to navigate while watching the presentation, use the "previous" and "next" arrows beneath
the presentation.

IMPORTANT NOTE: Some regulatory agencies will require all schools to eliminate the navigation
buttons beneath the presentation. Therefore, these buttons may not be available in all courses.

Louisiana Law of Agency Part 4 B3| ©conens |

Terminating An Agency Relationship

Full performance of all obligations by the parties
terminates an agency relationship.

Involuntary termination — An agency relationship may
terminate contrary to the wishes of the parties for:

n ‘1115 00:07 /21:03 B
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Eor Video Courses:
Press the play button to begin the lesson segment.

»

Sl The Ethical Interplay of Other Benefit Schemes on LHWCA Benefits

c‘ﬂ)i
LOYOLA

UNIVERSITY
NEW ORLEANS

COLLEGE OF
LAW

THE INTERPLAY OF OTHER
BENEFIT SCHEMES ON
LHWCA BENEFITS

A Annual Longshore Conference

00:11

You can navigate through the course using the previous and next buttons at the top of the page;
however, to navigate while watching the presentation, you can use the "play/pause” button or drag
the player progress to the portion of the presentation you wish to view.

11
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v

The Ethical Interplay of Other Benefit Schemes on LHWCA Benefit:

LOYOLA

UNIVERSITY
NEW ORLEANS

COLLEGE OF
LAW

THE INTERPLAY OF OTHER
BENEFIT SCHEMES ON

LHWCA BENEFITS

Annual Longshore Conference

100:15

Once the segment has finished playing, click on the “Next” button at the top of the screen to continue.

Tou die nele. OUMme » cCiedinmng » LUUISES » LADODOUD. 111 CUNCH INIEIPIdy Ul UUIET DENEIIL SUIEIES O LOVWLA DENEILS »  Lediiing rdauls
»
PNl The Ethical Interplay of Other Benefit Schemes on LHWCA Benefits @ Contents

YOLA

LO
UNIVERSITY
NEW ORLEANS

COLLEGE OF
LAW

THE INTERPLAY OF OTHER
BENEFIT SCHEMES ON
LHWCA BENEFITS

‘I i Annual Longshore Conference

IMPORTANT NOTE: Some regulatory agencies will require all schools to eliminate the navigation
buttons beneath the presentation. Therefore, these buttons may not be available in all courses.

12



Eor Text-Based Courses:

There are two different text-based formats, depending on the type of course you are taking (Pre-
Licensing or Continuing Education).

e Pre-Licensing: There are multiple options available to advance the pages in the text-based
courses.

OPTION 1: Use the mouse and click on the screen to advance the page.

1. Chapter 1- The Real
Estate Business

| 2. Learning Objectives

Chapter 1- The Real Estate Business

Real Estate Professions
e [ Real Estate Brokerage
csh,

4. Real Estate related

= m functions

@mwp====s | 5. Creation and

ﬁ’ 5 .tl improvement

ﬁﬁﬁﬁﬁ 6. Creation and

n i I improvement

7. Management and
maintenance

Rights in Real Estate [ «prov | W
OUTLINE m

1. Chapter 2 — Rights in
Real Estate

10 Contents

Chapter 2 — Rights in Real Estate

2. Leamning Objectives

= 3. Real Estate as Property

4. Real Estate as Property

13



To go back, you can click on the “Prev” arrow, or select the slide from the “outline” menu.

1. Chapter 2 — Rights in
Real Estate

Chapter 2 — Rights in Real Estate

2. Learning Objectives
3. Real Estate as Property

4_Real Estate as Property

5. Real Estate as Property

6. Land

> ol

Select the “Notes” tab to view the slide text in its entirety.

Rights i Estate

NOTES

The phrase "permanently
attached" refers primarily to one's
intention in attaching the item
Obviously, very few if any man-
made structures can be

permanently attached to the land
in the literal sense. But if a person
constructs a house with the
intention of creating a permanent
dwelling, the house is considered
real estate

By contrast, if a camper affixes a
tent to the land with the intention
of moving it to another camp in a
week, the tent would not be

Legal Concept of Real Estate

The phrase "permanently attached" refers primarily to
one's intention in attaching the item. Obviously, very few
if any man-made structures can be permanently
attached to the land in the literal sense. But if a person
constructs a house with the intention of creating a
permanent dwelling, the house is considered real estate.

considered real estate.

e Continuing Education: Use the “Next” and “Prev” buttons at the top of the screen.

‘gmm © Gontens

RESOURCE MATERIALS

Louisiana Real Estate Contracts - 2013 Mandatory

General Contract Law - Page 3

d. Cause: In essence, we classify contracts by the motive for making the contract. The motive is discovered by the expression of
the parties in the contract (i.e., not “secret” or unexpressed motives). Once the motive (read “cause”) is discerned, the contract
is classified into an innominate, or one of the nominate contracts. Once classified, the rules of that classification apply. (Ex.
$10.00 and OVC)

Example: JR, who is from Texas, wants to buy some prime swampland from your client, Troy. JR sends Troy a purchase
agreement offering to purchase the property from Troy for “$10.00 and other good and valuable consideration.” JR tells
Troy that he will actually pay him $50,000.00 which is the appraised value of the property. Even if Troy executes the
purchase agreement, the contract will be invalid because the cause of the contract (Troy's desire to receive $50,000.00)
was not expressed in the contract.

14



Course Timers

Some regulatory agencies require all schools to have page timers in the lessons to ensure that
students are spending the mandated length of time in the course. If a course is required to have
these page timers activated, the time will be displayed in the right-hand corner of the screen.

General Contract Law Part 2

Time remaining in this section: 21:52

Course Resource Materials

1. Capacity

a) Human Being

i. Legal age in Louisiana. Majority is attained upon
reaching the age of eighteen years. ta. c.C art. 29.

A natural person (human being) obtains capacity and

can make all sorts of juridical acts (e.g., contracts)
upon reaching the age of majority.

Contracts and Leases —

General Contract Law (Louisiana)

n 2/28 00:47 / 22:58 m m
|

If you attempt to advance before the time has expired, you will be instructed that you haven’t spent
enough time on the lesson. You can click on the link to return to the segement that has time
remaining.

TOU are nere rome » ciearning » LOUrses » LAIZMLI 49 nour Lxey rost Licensind FOWEerroIinuAuQGIO rormat P LEamIing ramns » Lot 0st Licensing
General Contract Law Part 3 » Continue IR

Time remaining in this section: 21:44

To enter this point ust complete the following steps

You can’t proceed further, you have pent enough time for studying the following resources

General Contract Law Part 2 (you still need to spend 21:57 time on this page)

15



Quizzes and Exams

To take the quiz/exam, please select your answer then press “Ok” to continue, or you
can press “Skip” to bypass the question and return to answer the question at the end of
the exam. The exam instructions will provide you with the number of questions, the
amount of time in which you will be given to complete the quiz/exam, and the minimum
grade required to pass the quiz/exam.

A\ WYV T WITIW 7 ATy

You are here: Home » Elearning » Courses »

AL11SA02 - Real Estate Fundamentals - 60 Hour Alabama Sales Pre-Licensing (PowerPoint/Audio) » ﬁpaths ’
» tarat g :

= Quiz: The Real Estate Business © Contents
.’M 24:53

Question 1 of 15
C9 Point value 1

What is an advisory service provider?

A broker performing non-transactional services for a commission
A broker who renders real estate services for a fee
A broker of fee simple titles

A corporate real estate broker

The countdown timer will be located in upper left-hand corner of the screen. While you
are taking the exam, you must answer at least one question each 5 minutes or the
system will time you out and you will have to begin the exam again.

NOTE: Make sure you have enough time to take the exam before you begin. Once you
enter the exam, the timer will start and you must complete the exam. If your time
expires, you will have to retake the exam.

Quif Real Estate Business S el | © Contents
.!M 24:53

Question 1 of 15
69 Point value 1

What is an advisory service provider?

A broker performing non-transactional services for a commission
A broker who renders real estate services for a fee
A broker of fee simple titles

A corporate real estate broker

16



Your exam/quiz results will be provided at the end of the test. When you are ready to continue with

your course, press the “next” button. \
» E
Sl Lesson Quiz: The Mystery of Homeowners Insurance @ @ Contents
l‘Q)vl
&

Quiz Results

Your score 10 of 10
Passing score 7(70%)
Spent time 02:30

On the page that follows, please read each question and their corresponding answers carefully and completely.
Choose the answer that best fits the question.

You have passed the quiz.

Q Review < Retake

To review the exam/quiz, press the “Review” button at the bottom of the exam results screen. Once you have
completed your review, press the “Next” button to continue with the course.

»

Sl Lesson Quiz: The Mystery of Homeowners Insurance @ @ Contents
l‘Q)vl
&

Quiz Results

Your score 10 of 10
Passing score 7(70%)
Spent time 02:30

On the page that follows, please read each question and their corresponding answers carefully and completely.
Choose the answer that best fits the question.

You have passed the quiz.

Review < Retake

17



To retake the exam/quiz, press the “Retake” button at the bottom of the exam results screen. The exam/quiz
will reset and allow you to retake (may not be allowed in all courses).

»
PNl Lesson Quiz: The Mystery of Homeowners Insurance

qﬂ{
&

O Contents

Quiz Results

Your score 10 of 10
Passing score 7 (70%)
Spent time 02:30

On the page that follows, please read each question and their corresponding answers carefully and completely.
Choose the answer that best fits the question.

You ha' d the quiz.

Q Review < Retake

Once you have completed the review and/or retake, press “Next” to mark your course as completed.

Your certificate (if applicable) will be available under the “Certificates” tab on the student’s home page.

18



If you would like to view the entire learning path, or go back to review any lesson or quiz that has
been completed, select the “Contents” button. Click on the corresponding link of the lesson segment
you would like to access.

The ¥ indicates an item has been completed. The

@

indicates an item has not been completed.

You may review any completed item by clicking the title of any item listed. To return to your lesson,

click the last item in the list that contains the

[ Online Courses - LAT1S: X a History of Uses - ProEdu. X
3 Y
& C () | @ Secure | https://www.proeducate.com/elearning/courses/1167-1a11sa21-real-es

i Apps B Profducate - Admini @~ Home [) NMISEMS M ATC [} NMLSBasecamp [3 LRECHome [ MississippiReal Estsr 5 mortgagenationwic: @ JoomlalMS|Learnin: [} Constant Contact:L

tate-fundamentals-90-hr-la-sales-pre-licensing-re-101-text-based-format/learn_pat

v symbol.

01
&

LA11SA21 - Real Estate Fundamentals - 90
@rozace Hr, LA Sales Pre-Licensing; RE 101 (Text-

Based Format)

You are here: Home » Elearning » Courses

LA11SA21 - Real Estate F

- 90 Hr. LA Sales Pre-Licensing; RE 101 (Text-Based Format) »

e X

damentals-90-hours.htm| Ll

4\ arelloorg = AREC-Home ( Cobent (http//192.1 @ TestSite Home » Other bookmarks.
A =
Exit

QUESTIONS?

Learning Paths »

Quiz: The Real Estate Business

v B

y =

9 ®© 0 ® 8 @ @ &8 & ¢

E-Textbook for Real Estate Fundamentals
The Real Estate Business

The Real Estate Business

]

Quiz ions (The Real Estate Business|

€ Quiz The Real Estate Business
Rights in Real Estate

Rights in Real Estate
B Quiz Instructions (Rights in Real Estate)
9 Quiz Rights in Real Estate
Interests and Estates

Interests and Estates

Quiz Instructions (Interests and Estates

o w

Quiz: Interests and Estates
Ownership
Oumership

Quiz Instructions (Ownership)

o M

Quiz: Ownership
Encumbrances and Liens
Encumbrances and Liens

| Quiz Instructions (Encumbrances and Liens!

For questions regarding course
content, click on the link below

= to contact the instructor.
Instructor@ProEducate com

19



Eorum

The Forum section allows the teacher to post a topic so that other course participants can view the
topic and leave their response regarding the topic. If your course instructs you to post in the forum,
you can access the forum by clicking on the forum icon located in the left-hand column on your

screen.

Grze Comprehensive: Financing Residential Real

Estate

You are here: Home Elearning » Courses US21FI132-021616: 20 Hour SAFE Comprehensive: Financing Residential Real Estate »

L'q Course Learning paths

# Name

B Day 1: General Mortgage Knowledge

1

To post a response to the forum topic:

Step 1: Click on the corresponding topic link.

QJ Forums I
Day 1: General Mortgage Knowledg

Day 14: End of Course
Days 12/13: Mississippi Law and Case Studies

Day 2: Mortgage Loans: Structures and Types

1
Topics

0
Topics

0
Topics

0
Topics

A =

0’
=

A

20



Step 2: Read the instructor’s topic. Click on the “New message” button when you are ready to
post your response.

© New message € Back

General Mortgage Knowledge

Considering the amount of time most borrowers keep a mortgage loan, is it better for them to try to find a way to increase their down
payment, or is it financially better to pay the cost of PMI?

« Reply

Step 3: Type your response in the text box provided. Click the “Save” button to post your
response.

»
QJ - essage

+ Save & Cancel

Subject *

General Mortgage Knowledge

Message *

B 7 U S
© 66

Paragraph ~ = 1=

[
il
s 4

By 0 = 2
P R HEB R O — @ X X

1 feel it would be best to present all options and loan programs to the borrower. Then allow them to make the final decision that works best for
them.

p » span

21



Step 4: Once you have posted your response, click on the "Course Home" button to return to
the course learning path.

Messages

General Mortgage Knowledge

Considering the amount of time most borrowers keep a mortgage loan, is it better for them to try to find a way to increase their down
payment, or is it financially better to pay the cost of PMI?

« Reply

General Mortgage Knowledge

I feel it would be best to present all options and loan programs to the borrower. Then allow them to make the final
decision that works best for them.

« Reply [ Edit | T Delete

QTHER OPTIONO,

To edit your post, click on the “Edit” button located below your post. Then press “Save”
when the edit has been completed.

EJ Messages

General Mortgage Knowledge 23 hours and 38 minutes
Considering the amount of time most borrowers keep a morigage loan, is it better for them to try to find a way to increase their down
payment, or is it financially better to pay the cost of PMI?

« Reply

General Mortgage Knowledge
I feel it would be best to present all options and loan programs to the borrower. Then allow them to make the final
decision that works best for them.

« Reply [ Edit T Delete

22



To remove your post, click on the “Delete” button located below your post.

EJ Messages

General Mortgage Knowledge

Considering the amount of time most borrowers keep a mortgage loan, is it better for them to try to find a way to increase their down
payment, or is it financially better to pay the cost of PMI?

« Reply

General Mortgage Knowledge
I feel it would be best to present all options and loan programs to the borrower. Then allow them to make the final
decision that works best for them.

« Reply [ Edit 0 Delete

To respond to a specific post in the thread, click on the “Reply” button and type your
response.

gJ Messages

General Mortgage Knowledge 23 hours and 38 minutes

Considering the amount of time most borrowers keep a morigage loan, is it better for them to try to find a way to increase their down
payment, or is it financially better to pay the cost of PMI?

« Reply

General Mortgage Knowledge
I feel it would be best to present all options and loan programs to the borrower. Then allow them to make the final
decision that works best for them.

« Reply [ Edit 0 Delete

23



Press “Save” after typing your response.

=, essage

Cancel

Subject *

General Mortgage Knowledge

Message *
B 7 U S = = = = Headngd ~ = [ 5 E & f R Mo — @\ x X
© ¢6
ihfeel it would be best to present all options and loan programs to the borrower. Then allow them to make the final decision that works best for
em.

I aboslutely agree.

h3

Messages

© New message € Back

General Mortgage Knowledge 23 hours and 55 minutes
Considering the amount of time most borrowers keep a mortgage loan, is it better for them 1o try to find a way 10 mcrease their down
payment, or is 1t financially better to pay the cost of PMI?
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General Mortgage Knowledge

I feel it would be best to present all options and loan programs to the borrower. Then allow them to make the final
decision that works best for them.
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General Mortgage Knowledge

I feel it would be best to present all options and loan programs to the borrower. Then
allow them to make the final decision that works best for them:.

| aboslutely agree.
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Assignments
1. Click on the “homework” icon in the left-hand column:

||-.'| Course Learning paths

- Name

1 M Day 1: General Mortgage Knowledge & 8% 01-20-2017

04-17-2017
12:35:08

14:06:02
2 B Day2: Mortgage Loans: Structures and Types

> :
é\A Assignments
All

100 ~
# Assignment Grade Date End date
1 Day 11 Assignme! 06-27-2017  06-30-2017
Your response should be submitted no later than 5 PM on Day 12 of the
2 Day 10 Assignment

Your response should be submitted no later than 5 PM on Day 11 of the .

06-26-2017  06-30-2017
3 Day 09 Assignment

06-25-2017  06-30-2017

3. You will be presented with a question below the “Assignment” heading.

>
&\A Assignments

€ Back

Grade:

Assignment  06-27-2017
date

End date 06-30-2017

Completion  Incomplete
date

Assignment

Please answer the following in your own words (do not cut and paste):

1. Explain the relationship between the primary and secondary market and the role each plays.
2. Give a detailed explanation of what caused Fannie Mae and Freddie Mac to be placed in conservatorship.
Student Response
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4. Atext box is located under the “Student Response” heading that will allow you to type in
your response.

1. Explain the relationship between the primary and secondary market and the role each plays.
2. Give a detailed explanation of what caused Fannie Mae and Freddie Mac to be placed in conservatorship

Student Response

Filew Editv |Insertv View~ Format~ Table~
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5. Once you have typed your response in the text box, press the “Submit assignment” button

at the top of the page. NOTE: Once the response has been submitted, you will not be able to
edit. Please be sure to review your response before submitting.
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€ Back

Grade:

Assignment 06-27-2017
date

End date 06-30-2017

Completion  Incomplete
date

Assignment
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6. Alock icon will indicate that you have completed the assignment and you are awaiting

teacher’s review.

>
3}‘ Assignments \
All v

# Assignment

1 Day 11 Assignment ®
Your respense should be submitted no later than 5 PM on Day 12 of the .

2 Day 10 Assignment
Your response should be submitted no later than 5 PM on Day 11 of the .

3 Day 09 Assignment
Your response should be submitted no later than 5 PM on Day 10 of the .

4 Day 07/08 Assignment

Your resnonse shoulld he suhmitted na later than 5 PM on Nav 9 of the

Awaiting teacher’s review e

06-27-2017

06-26-2017

06-25-2017

06-24-2017

100 ~

End date

06-30-2017

06-30-2017

06-30-2017

06-30-2017

7. Once you have completed the assignment for the day, you can return to your lesson (press

the “course home” button) and continue with the course.

4 .
&4 Assignments
All v
# Assignment

1 Day 11 Assignment
Your response should be submitted no later than 5 PM on Day 12 of the .

2 Day10 Assignment
Your response should be submitted no later than 5 PM on Day 11 of the .

3 Day 09 Assignment

Grade

8. All acceptable assignments will be marked “Completed” once they have been reviewed by

the instructor. You can click on the assignment link to view any instructor comments

regarding the assignment.
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All v

# Assignment Grade

1 Day 11 Assignment ~
Your response should be submitied no later than 5 PM on Day 12 of the . Com

2 Day 10 Assignment
Your response should be submitted no later than 5 PM on Day 11 of the .

3 Day 09 Assignment

9. All unacceptable or incomplete assignments will be reset by the instructor. You can click
on the assignment link to view the instructor’s comments regarding the assignment and

resubmit a response.

Date

06-27-2017

06-26-2017

06-25-2017

100 ~

End date

06-30-2017

06-30-2017

06-30-2017

27



Need Assistance?
If you have any questions or require assistance, please contact Student Services:

StudentServices@ProEducate.com

or

800-966-9866
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